Sensitizing the Asian market in
safety matters

Rieckermann Group provides maintenance
for VENTEX® valves in Asia
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How is, in your assessment, the
explosion market in Asia generally positioned?
Aleksandar Agatonovic: The need
for explosion protection products is
big, our sales in this field raise constantly. We were able to multiply our
direct sales within the past 5 years.
We registered a great plus especially
in the pharmaceutical and food industry. There are many important
trade fairs in Asia regarding said industries, in which we took part for
the first time in 2017 due to the high
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contact with RICO for further development of the service products to
find the best possible solution for the
customers.

